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Sales Manager / Specialty Chemicals

Results oriented Sales Professional with extensive experience in Specialty Chemical sales and marketing.  Proven track record of sustainable sales growth with global leader in Specialty Chemicals.  Team player with excellent communication and interpersonal skills.  Diverse industry experience including food, feed, inks, plastics, coatings, non impact printing, personal care, pharmaceuticals, paper, defoamers and water treatment.  Expertise includes:  

Key Account Management


Team Selling

New Product Introduction


Distributor Management

Technical Sales



Contract Negotiation

Pricing Strategy Implementation

Product & Market Management

Professional Experience

[Specialty Chemical Manufacturer] 




1985-2009

Regional Sales Manager, Inorganic Materials Business Unit
(2001-2009)
Managed nine state, Northeast Region with $15 MM sales of carbon black, fumed silica, precipitated silica and matting agents.

· Increased sales average of 5% per year. 

· Managed six regional distributors to achieve yearly sales growth.

· Identified, developed and secured new Key and Direct Accounts.

· Coordinated technical resources to support customers in a team selling approach.

· Successfully negotiated multiyear, indexed contracts with major chemical producers.

· Provided market and competitive data to internal customers.

· Interfaced routinely with Marketing, Customer Service, Logistics and Applied 
              Technology to meet customer requirements.

· Led and participated in Industry Teams to generate market data and implement sales strategies.  

Regional Sales Manager, Advanced Fillers & Pigments Division  (2000-2001)
Managed Northeast Region (11 states) for the Advanced Fillers & Pigments Business unit with sales of  $8 MM of carbon black, precipitated silica and sulfur functional silanes to the Mechanical Rubber Goods (MRG) market.

· Increased sales 10% in a 12 month period.

· Managed Degussa’s National Distributor for LTL sales and improved communication and information flow.

· Coordinated Applied Technology Support to key customers.

Market Manager, Industrial Chemicals Division  (1990-2000)
· Doubled sales in 5 years to $ 20 MM with direct sales and National Account responsibility for North American cationic reagent (quaternary ammonium compound) business.
· Successfully managed a dual Sales and Product Management role and increased profits in cationic reagent, antimicrobial and thermoplastic cross linking product lines.

·  Generated market data and developed a marketing plan to justify a $30 MM plant expansion.

·  Led a diverse team of Marketing, Sales, Technical, Production and Supply Chain individuals to develop and implement strategies to move Global Product Responsibility from Europe to the US.
·  Attained global responsibility for the product line when European plant was shut down and US Production expanded.  Coordinated global logistics and supply chain to customers in Europe, South America and Far East.  Provided direct sales support to these same regions.
· Managed a customer service department with five direct reports.

Product Manager, New Products Division   (1985-1990)
· Managed imported quaternary ammonium compound product line for modification of natural and                             synthetic polymers.  Markets included, paper, personal care and textiles.

· Controlled supply chain to maintain US inventories.  

· Acted as liaison between US sales force and German parent company marketing and R&D.

· Coordinated regulatory compliance issues and developed MSDS’s and technical and marketing          literature.

· Compiled market information and developed a marketing plan to justify construction of a US plant.

Education    B. A. Biology, Rider College, Lawrenceville, NJ

